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2525 Wallingwood Drive #1B , Suite 231, Austin, TX 78746 


Office: (512) 600-6677 Fax: (866) 278-4330 


 


 
 


BUYER HOMEWORK PACKAGE 
 
At Outlaw Real Estate Group we pride ourselves on serving you as best we can!   
 
Please take the time to review and complete the following attached forms: 
 


1. Residential Buyer/Tenant Representation Agreement (TAR-1501) – 4 pgs. 
2. General Information and Notice to a Buyer (TAR-1506) – 4 pgs. 
3. Information about Brokerage Services (TAR-2501) – 1 pg. 
4. Disclosure of Affiliated Business Arrangements – 1 pg. 


 
In order to establish an agency relationship on the home you are purchasing, we 
will need to review and execute this agreement. 
 
Please direct any questions about these forms to your real estate agent. 
 
Thank you for choosing Outlaw Real Estate Group! 
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1. PARTIES: The parties to this agreement are:


Client:


Address:
City, State, Zip:
Phone: Fax:
E-Mail:


Broker:
Address:
City, State, Zip:
Phone: Fax:
E-Mail:


2. APPOINTMENT: Client grants to Broker the exclusive right to act as Client’s real estate agent for the purpose
of acquiring property in the market area.


3. DEFINITIONS:
A. “Acquire” means to purchase or lease.
B. “Closing”  in  a  sale  transaction  means  the  date  legal  title  to  a  property  is  conveyed  to  a  purchaser  of


property under a contract to buy. “Closing” in a lease transaction means the date a landlord and tenant
enter into a binding lease of a property.


C. “Market  area”  means  that  area  in  the  State  of  Texas  within  the  perimeter  boundaries  of  the  following


.


areas:


D. “Property”  means  any  interest  in  real  estate  including  but  not  limited  to  properties  listed  in  a  multiple
listing service or other listing services, properties for sale by owners, and properties for sale by builders.


4. TERM: This agreement commences on and ends at 11:59 p.m.
on .


5. BROKER’S OBLIGATIONS: Broker will: (a) use Broker’s best efforts to assist Client in acquiring property in
the market area; (b) assist Client in negotiating the acquisition of property in the market area; and (c) comply
with other provisions of this agreement. 


6.


TEXAS ASSOCIATION OF REALTORS®


RESIDENTIAL BUYER/TENANT REPRESENTATION AGREEMENT
USE OF THIS FORM BY PERSONS WHO ARE NOT MEMBERS OF THE TEXAS ASSOCIATION OF REALTORS® IS NOT AUTHORIZED.


©Texas Association of REALTORS®, Inc. 2006


7. REPRESENTATIONS:
A. Each person  signing  this  agreement  represents  that  the  person  has  the  legal  capacity  and  authority  to


bind the respective party to this agreement.
B. Client represents that Client is not now a party to another buyer or tenant representation agreement with


another broker for the acquisition of property in the market area.


Phone: Fax:
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CLIENT’S OBLIGATIONS: Client will: (a) work exclusively through Broker in acquiring property in the market
area  and  negotiate  the  acquisition  of  property  in  the  market  area  only  through  Broker;  (b)  inform  other
brokers,  salespersons,  sellers,  and  landlords  with  whom  Client  may  have  contact  that  Broker  exclusively
represents  Client  for  the  purpose  of  acquiring  property  in  the  market  area  and  refer  all  such  persons  to
Broker; and (c) comply with other provisions of this agreement.


Private Label Realty


2525 Wallingwood #1B - Suite 31


Austin, TX 78746


(512)600-6677 (866)278-4330


Blake@OutlawRealEstateGroup.com


Austin & Surrounding Areas





Fill today's date as beginn-ing of agreement ending  in 3 months.







Buyer/Tenant Representation Agreement between


C. Client  represents  that  all  information  relating  to  Client’s  ability  to  acquire  property  in  the  market  area
Client gives to Broker is true and correct.


D. Name  any  employer,  relocation  company,  or  other  entity  that  will  provide  benefits  to  Client  when
.


8. INTERMEDIARY:   (Check A or B only.)


A. Intermediary  Status:  Client  desires  to  see  Broker’s  listings.  If  Client  wishes  to  acquire  one  of  Broker’s
listings,  Client  authorizes  Broker  to  act  as  an  intermediary  and  Broker  will  notify  Client  that  Broker  will
service the parties in accordance with one of the following alternatives.
(1) If  the  owner  of  the  property  is  serviced  by  an  associate  other  than  the  associate  servicing  Client


under  this  agreement,  Broker  may  notify  Client  that  Broker  will:  (a)  appoint  the  associate  then
servicing the owner to communicate with, carry out instructions of, and provide opinions and advice
during negotiations to the owner; and (b) appoint the associate then servicing Client to the Client for
the same purpose.


(2) If  the owner of  the property  is  serviced by the same associate who is  servicing Client,  Broker  may
notify  Client  that  Broker  will:  (a)  appoint  another  associate  to  communicate  with,  carry  out
instructions  of,  and  provide  opinions  and  advice  during  negotiations  to  Client;  and  (b)  appoint  the
associate servicing the owner under the listing to the owner for the same purpose.


(3) Broker may notify  Client  that  Broker will  make no appointments as described under this Paragraph
8A and, in such an event, the associate servicing the parties will act solely as Broker’s intermediary
representative,  who  may  facilitate  the  transaction  but  will  not  render  opinions  or  advice  during
negotiations to either party.


B. No Intermediary Status: Client does not wish to be shown or acquire any of Broker’s listings.


Notice: If Broker acts as an intermediary under Paragraph 8A, Broker and Broker’s associates:
may not disclose to Client that the seller or landlord will accept a price less than the asking
price unless otherwise instructed in a separate writing by the seller or landlord;
may not disclose to the seller or landlord that Client will pay a price greater than the price
submitted  in  a  written  offer  to  the  seller  or  landlord  unless  otherwise  instructed  in  a
separate writing by Client;
may  not  disclose  any  confidential  information  or  any  information  a  seller  or  landlord  or
Client specifically instructs Broker in writing not to disclose unless otherwise instructed in
 separate  writing  by  the  respective  party  or  required  to  disclose  the  information  by  the
Real  Estate  License  Act  or  a  court  order  or  if  the  information  materially  relates  to  the
condition of the property;
shall treat all parties to the transaction honestly; and
shall comply with the Real Estate License Act.


9. COMPETING CLIENTS: Client acknowledges that Broker may represent other prospective buyers or tenants
who may seek to acquire properties that may be of interest to Client.  Client agrees that Broker may, during
the term of  this  agreement  and after  it  ends,  represent  such other  prospects,  show the other  prospects  the
same  properties  that  Broker  shows  to  Client,  and  act  as  a  real  estate  broker  for  such  other  prospects  in
negotiating the acquisition of properties that Client may seek to acquire.


10. CONFIDENTIAL INFORMATION:


acquiring property in the market area:
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A. During the term of this agreement or after its termination, Broker may not knowingly disclose information
obtained  in  confidence  from  Client  except  as  authorized  by  Client  or  required  by  law.  Broker  may  not
disclose to Client any information obtained in confidence regarding any other person Broker represents or
may have represented except as required by law.


B. Unless  otherwise  agreed  or  required  by  law,  a  seller  or  the  seller’s  agent  is  not  obliged  to  keep  the
existence of an offer or its terms confidential. If a listing agent receives multiple offers, the listing agent is
obliged to treat the competing buyers fairly.


X







Buyer/Tenant Representation Agreement between


11. BROKER'S FEES:


A. Commission: The parties agree that Broker will receive a commission calculated as follows:
(1) % of  the  gross sales  price  if  Client  agrees to  purchase property  in  the market  area;  and
(2) if Client agrees to lease property in the market a fee equal to (check only one box): %
of one month's rent or % of all rents to be paid over the term of the lease.


B. Source  of  Commission  Payment:  Broker  will  seek  to  obtain  payment  of  the  commission  specified  in
Paragraph 11A first from the seller, landlord, or their agents. If such persons refuse or fail to pay Broker
the amount specified, Client will pay Broker the amount specified less any amounts Broker receives from
such persons.


C. Earned and Payable: A person is not obligated to pay Broker a commission until  such time as Broker’s
commission is earned  and  payable.  Broker’s commission is earned  when: (1) Client enters into a contract
to buy or lease property in the market area; or (2) Client breaches this agreement. Broker’s commission
is payable,  either during the term of this agreement or after it ends, upon the earlier of: (1) the closing of
the transaction to acquire the property; (2) Client’s breach of a contract to buy or lease a property in the
market area; or (3) Client’s breach of this agreement. If Client acquires more than one property under this
agreement,  Broker’s  commissions  for  each  property  acquired  are  earned  as  each  property  is  acquired
and are payable at the closing of each acquisition.


D. Additional Compensation: If a seller, landlord, or their agents offer compensation in excess of the amount
stated  in  Paragraph  11A  (including  but  not  limited  to  marketing  incentives  or  bonuses  to  cooperating
brokers) Broker may retain the additional compensation in addition to the specified commission. Client is
not obligated to pay any such additional compensation to Broker.


E. Acquisition of Broker’s Listing: Notwithstanding any provision to the contrary, if Client acquires a property
listed by Broker, Broker will  be paid in accordance with the terms of Broker’s listing agreement with the
owner and Client will have no obligation to pay Broker.


F. In addition to the commission specified under Paragraph 11A, Broker is entitled to the following fees.
(1) Construction:  If  Client  uses  Broker’s  services  to  procure  or  negotiate  the  construction  of


improvements  to  property  that  Client  owns  or  may  acquire,  Client  ensures  that  Broker  will  receive
from Client or the contractor(s)  at  the time the construction is substantially complete a fee equal  to:


(2) Service  Providers:  If  Broker  refers  Client  or  any  party  to  a  transaction  contemplated  by  this
agreement to a service provider (for example,  mover,  cable company, telecommunications provider,
utility, or contractor) Broker may receive a fee from the service provider for the referral.


(3) Other:


.


.


G. Protection  Period:  ‘‘Protection  period’’  means  that  time  starting  the  day  after  this  agreement  ends  and
continuing  for days. Not later than 10 days after this agreement ends, Broker may send Client
written  notice  identifying  the  properties  called  to  Client’s  attention  during  this  agreement.  If  Client  or  a
relative of Client agrees to acquire a property identified in the notice during the protection period, Client
will  pay Broker,  upon closing,  the amount  Broker  would have been entitled to receive if  this  agreement
were still  in effect. This Paragraph 11G survives termination of this agreement. This Paragraph 11G will
not apply if Client is, during the protection period, bound under a representation agreement with another
broker  who  is  a  member  of  the  Texas  Association  of  REALTORS®  at  the  time  the  acquisition  is
negotiated and the other broker is paid a fee for negotiating the transaction.


H. Escrow  Authorization:  Client  authorizes,  and  Broker  may  so  instruct,  any  escrow  or  closing  agent
authorized to close a transaction for the acquisition of property contemplated by this agreement to collect
and disburse to Broker all amounts payable to Broker.


I. County: Amounts payable to Broker are to be paid in cash in County, Texas.
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Travis







ClientBroker's Printed Name License No. Date


By:
Broker's Associate's Signature Date Client Date
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12. MEDIATION: The parties agree to negotiate in  good faith in  an effort  to  resolve any dispute that  may arise
related  to  this  agreement  or  any  transaction  related  to  or  contemplated  by  this  agreement.  If  the  dispute
cannot  be  resolved  by  negotiation,  the  parties  will  submit  the  dispute  to  mediation  before  resorting  to
arbitration or litigation and will equally share the costs of a mutually acceptable mediator.


13. DEFAULT:  If  either  party  fails  to  comply  with  this  agreement  or  makes  a  false  representation  in  this
agreement, the non-complying party is in default. If Client is in default, Client will be liable for the amount of
compensation that Broker would have received under this agreement if Client was not in default. If Broker is in
default, Client may exercise any remedy at law.


14. ATTORNEY’S FEES: If Client or Broker is a prevailing party in any legal proceeding brought as a result of a
dispute  under  this  agreement  or  any  transaction  related  to  this  agreement,  such  party  will  be  entitled  to
recover from the non-prevailing party all costs of such proceeding and reasonable attorney’s fees.


15. LIMITATION OF LIABILITY: Neither Broker nor any other broker, or their associates, is responsible or liable
for Client’s personal injuries or for any loss or damage to Client’s property that is not caused by Broker. Client
will hold broker, any other broker, and their associates, harmless from any such injuries or losses. Client will
indemnify Broker against any claims for injury or damage that Client may cause to others or their property.


16. ADDENDA: Addenda and other related documents which are part of this agreement are:
Information About Brokerage Services Protect Your Family from Lead in Your Home
Protecting Your Home from Mold
Information Concerning Property Insurance


Information about Special Flood Hazard Areas
For Your Protection: Get a Home Inspection


17. SPECIAL PROVISIONS:


18. ADDITIONAL NOTICES:


A. Broker's  fees  and  the  sharing  of  fees  between  brokers  are  not  fixed,  controlled,  recommended,
suggested, or maintained by the Association of REALTORS® or any listing service.


B. Broker’s  services  are  provided  without  regard  to  race,  color,  religion,  national  origin,  sex,
disability or familial status.


C. Broker  is  not  a  property  inspector,  surveyor,  engineer,  environmental  assessor,  or  compliance
inspector. Client should seek experts to render such services in any acquisition.


D. If Client purchases property, Client should have an abstract covering the property examined by an
attorney of Client’s selection, or Client should be furnished with or obtain a title policy.


E. Buyer may purchase a residential service contract. Buyer should review such service contract for
the scope of coverage, exclusions, and limitations. The purchase of a residential service contract
is optional. There are several residential service companies operating in Texas.


F. Broker cannot give legal advice. This is a legally binding agreement. READ IT CAREFULLY. If you
do not understand the effect of this agreement, consult your attorney BEFORE signing.
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GENERAL INFORMATION AND NOTICE TO A BUYER
USE OF THIS FORM BY PERSONS WHO ARE NOT MEMBERS OF THE TEXAS ASSOCIATION OF REALTORS® IS NOT AUTHORIZED.


©Texas Association of REALTORS®, Inc. 2008


Be an informed buyer.  Make sure that the property you want to purchase meets your needs.  The
following information may assist you during your purchase.


ANNEXATION. If the property you buy is outside the limits of a municipality, you should be aware that the
property may later be annexed by a nearby municipality. You may find information on the boundaries of nearby
municipalities by contacting the municipalities directly.


APPRAISAL. An appraisal is a valuation of the property. An appraiser renders an estimate of value as of a
certain date under assumptions and conditions stated in the appraisal report. Typically, a buyer’s lender requires
an appraisal to verify that the loan is secured by property that is worth a certain amount. An appraisal is not the
same as an inspection.


BROKERS. A real estate broker represents a party (buyer or seller) in a real estate transaction or may act as
an intermediary between the parties. You may work with the broker or with one of the broker’s agents. You will be
provided a form titled “Information About Brokerage Services” (TAR 2501) which defines agency relationships.
The agent may help you locate a property and is obligated to negotiate the transaction. The agent may assist you
in gathering information and may coordinate many details in the transaction. Brokers and agents are not
inspectors. They do not possess the expertise to conduct inspections and therefore do not make any
representations, warranties, or guarantees about a property’s condition. Agents are not attorneys. You are
encouraged to seek the assistance of an attorney to help you understand any of the legal consequences and
provisions of your contract or transaction.


ENVIRONMENTAL CONCERNS.
General. Over the years the market has identified environmental conditions that buyers should know


may exist. Environmental hazards include, but are not limited to, conditions such as: asbestos, lead-based paint,
mold, pesticides, radon gas, toxic waste, underground storage tanks, urea formaldehyde insulation, and other
pollutants. Wetlands or endangered species on the property may restrict the use of the property.


Environmental Inspections. If you are concerned that environmental hazards, wetlands, or endangered
species may be present on the property you wish to buy, you should hire a qualified expert to inspect the property
for such items. You may include a promulgated addendum (TAR 1917) in your contract that may address such
matters.


Lead-Based Paint. If you buy a property that was built before 1978, federal law requires that you be
provided with: (1) the pamphlet titled “Protect Your Family from Lead in Your Home” (TAR 2511); (2) the records
and reports the seller has concerning lead-based paint or hazards; and (3) an opportunity to have the property
inspected for lead-based paint or hazards.


Mold. It is not uncommon to find mold spores in a property. The concern about mold increases when
there are large amounts of mold found in a property.  The Texas Department of Insurance publishes a document
titled “Protect Your Home from Mold” (TAR 2507) which discusses mold in more detail.


Oak Wilt and Diseased Trees. There are diseases such as oak wilt and other conditions that may
affect trees and other plants.  Oak wilt is a fungus that affects certain oak trees.  If you are concerned about such
matters, have the trees and other plants inspected by a professional of your choice.


Buyers' initials: ,


Phone: Fax:
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TEXAS ASSOCIATION OF REALTORS®


Noise. Properties around the property you may buy are used for a variety of purposes. Some of the uses
cause noise (for example, airports, railways, highways, restaurants, bars, schools, arenas and construction). You
are encouraged to drive and review the area around any property in which you are interested at various times
and days.


Private Label Realty 2525 Wallingwood #1B - Suite 31Austin, TX  78746
(512) 600 - 6677 (866) 278 - 4330 Blake  Outlaw Buyer
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HISTORIC OR CONSERVATION DISTRICTS. Properties located in historic or conservation districts may have
restrictions on use and architecture of the properties.  Local governments may create historic or conservation
districts for the preservation of certain architectural appeal.  A property owner may or may not be aware if the
property is located in such a district.  If you are concerned whether the property you wish to buy is located in such
a district, contact the local government for specific information.


Buyers' initials: ,


General Information and Notices to a Buyer


INSPECTION, REPAIRS, & WALK-THROUGH.
Inspections. You are encouraged to have the property you want to buy inspected by licensed


inspectors of your choice.  You should have the inspections completed during any option period.  You should
accompany the inspectors during the inspections and ask the inspectors any questions.  Brokers and agents do
not posses any special skills, knowledge or expertise concerning inspections or repairs.  If you request names of
inspectors or repair professionals from your agent, you should note that the agent is not making any
representation or warranty as to the ability or workmanship of the inspector or repair professionals.


Repairs. You and the seller should resolve, in writing, any obligation to complete repairs you may
request before the option period expires.


Walk-Through. Before you close the sale, you should walk through the property and verify that any
repairs are complete.  If the condition of the property does not satisfy the contractual provisions, notify your agent
before you close.


MANDATORY OWNERS’ ASSOCIATIONS. The property you buy may require you to be a member in one or
more owners’ associations. You may obtain copies of any deed restrictions and owners’ association rules from
the county clerk, the title company you use in the transaction, or the owners’ association. If membership in an
owners’ association is required, you will probably be obligated to pay periodic dues or assessments. Failure to
pay such dues could result in a lien on and foreclosure of the property.


MULTIPLE LISTING SERVICE. The Multiple Listing Service (MLS) is a database and cooperative tool between
brokers.  Agents who use the MLS must comply with the MLS's rules.  The listing agent is required to timely
report the current status of a listing, including when the property is sold or leased or is no longer available, as well
as the sales price.  Subscribers (other brokers, agents, appraisers, other real estate professionals, and the
appraisal districts) have access to the information for market evaluation purposes.  Much of the information in the
MLS, such as square footage, assessed value, taxes, school boundaries, and year built is obtained from different
sources such as the county appraisal district, an appraiser, or builder.  The broker or agent who provides you with
information from the MLS does not verify the accuracy of the information.  You should independently verify the
information in the MLS and not rely on the information.
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FLOOD HAZARD AREAS, FLOODWAYS, AND FLOOD INSURANCE. Many properties are in flood hazard
areas. Lenders who make loans on properties located in special flood hazard areas typically require the owner to
maintain flood insurance. Additionally, some properties may lie in the floodway. The Texas Association of
REALTORS® publishes a form titled, “Information about Special Flood Hazard Areas” (TAR 1414), which
discusses flood hazard areas and floodways in more detail. You are encouraged to buy flood insurance
regardless of whether the property is in a high, moderate, or low risk flood area.


EXPANSIVE SOILS.
others.  This movement will, many times, affect the foundation of homes and buildings and may cause cracks to
appear in walls or other parts of the building.  Additionally, if you buy a property that is newly constructed, the
concrete curing process may also cause the foundation of the building to move.  Seasonal changes in the
moisture in the soil may also cause foundations to move.  Check with your inspector and other experts on
preventive methods that you can follow to minimize the risk of such movement.


Soil conditions vary greatly throughout Texas. Many soils will move; some more than


MINERAL INTERESTS: Determining who owns the mineral interests under a property (for example, rights to oil
and gas interests) normally requires an expert to review the chain of title to the property. Many times the mineral
interests may have been severed from the property and may be owned by persons other than the seller. Contract
forms commonly used in Texas provide that the seller’s interest, if any, in the mineral interests convey to the
buyer as part of the property. However, a seller may wish to retain all or a part of the mineral interests. The Texas
Association of REALTORS® publishes a form titled “Information about Mineral Clauses in Contract Forms” (TAR
No. 2509) which discusses this issue in more detail.


Buyer
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SEPTIC TANKS AND ON-SITE SEWER FACILITIES. Many properties have septic tanks or other on-site
sewer facilities. There are several types of such systems. Special maintenance requirements may apply to certain
systems. Please refer to a document titled, “Information about On-Site Sewer Facility” (TAR 1407) for more
information. You should also determine if the county requires any registration or other action in order for you to
begin using the septic system or on-site sewer facility.


Buyers' initials: ,


General Information and Notices to a Buyer


SEX OFFENDERS AND CRIMINAL ACTIVITY. If you are concerned about sex offenders who may reside in
the area in which you are buying, access www.txdps.state.tx.us. Contact the local police department to obtain
information about any criminal activity in the area.


SQUARE FOOTAGE. If you base your purchase price on the size of the property’s building and structures,
you should have any information you receive about the square footage independently verified.  Square footage
information comes from other sources such as appraisal districts, appraisers, and builders.  Such information is
only an estimate.  The actual square footage may vary.


STATUTORY TAX DISTRICTS. The property you buy may be located in a utility or other statutorily created
district providing water, sewer, drainage, or flood control facilities and services (for example a Municipal Utility
District, Water Improvement District, or a Public Improvement District).  You are likely to receive a prescribed
notice when buying property in such a district.


SURVEY. A survey identifies the location of boundaries, major improvements, fence lines, drives,
encroachments, easements, and other items on the property.  You should obtain a survey early enough in the
transaction to help you identify any encroachments, encumbrances to title, or restrictions.  Your contract will
typically contain a provision under which you may obtain or be provided with a survey and the right to object to
encumbrances to title disclosed in the survey.
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RESIDENTIAL SERVICE CONTRACTS. A residential service contract is a product under which a residential
service company, for an annual fee, agrees to repair or replace certain equipment or items in a property (for
example, covered appliances, air conditioning and heating systems, and plumbing systems).  Co-payments
typically apply to most service calls.  If you request names of residential service companies from your agent, you
should note that the agent is not making any representation or warranty about the service company.


SCHOOL BOUNDARIES. School boundaries may change and are, at times, difficult to determine.  The school
boundaries that your agent may provide to you or that may be provided through a Multiple Listing Service are
only mapped estimates from other sources.  You are encouraged to verify with the school district which schools
residents in the property will attend.


POSSESSION. Most contracts provide that the seller will deliver possession of the property to the buyer at the
time the sale closes and funds.  Sometimes there is a short delay between closing and actual funding; especially
if the buyer is obtaining funds from a lender.  You may need to verify with the lender if the loan will fund on the
day of closing.  You should also take this potential delay into account when planning your move into the property.
Any possession by the buyer before the sale closes and funds (or by the seller after the sale closes and funds)
must be authorized by a written lease.


PROPERTY INSURANCE. Promptly after entering into a contract to buy a property and before any option
period expires, contact your insurance agent to determine the availability and affordability of insurance for the
property. There are numerous variables that an insurance company will evaluate when offering insurance at
certain coverage levels and at certain prices.  Most lenders require that the property be insured in an amount not
less than the loan amount.  The failure to obtain property insurance before closing may delay the transaction or
cause it to end.  The Texas Association of REALTORS® publishes a document titled, "Information about Property
Insurance for a Buyer or Seller" (TAR 2508), which discusses property insurance in more detail.


Buyer
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TITLE INSURANCE OR ABSTRACT OF TITLE. You should obtain a title insurance policy or have an abstract
of title covering the property examined by your attorney. If you obtain a title insurance policy, you should have the
commitment of title insurance reviewed by your attorney not later than the time required under your contract.


General Information and Notices to a Buyer


UTILITIES. You should evaluate what utilities you will require and check to be sure that the utilities available in
the area suit your needs. Some structures may or may not have utilities and electrical facilities to support many
modern appliances or equipment.


WATER WELLS. If the property you buy has a water well, you should have, and the lender may require, the
equipment inspected and water tested. You should also determine if the county requires any registration or other
action in order for you to begin using the water well.


OTHER.


This form was provided by: By signing below I acknowledge that I received, read, and
understand this information and notice.


Buyer


Buyer


Broker's Printed Name


Broker's Associate's Signature
By:
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TERMINATION OPTION. Most contract forms contain an option clause which provides the buyer with an
unrestricted right to terminate the contract. Most buyers choose to buy the termination option. You will be
required to pay for the termination option in advance. The option fee is negotiable. Most buyers will conduct many
of their reviews, inspections, and other due diligence during the option period. You must strictly comply with the
time period under the option. The option period is not suspended or extended if you and the seller negotiate
repairs or an amendment. If you want to extend the option period you must negotiate an extension separately,
obtain the extension in writing, and pay an additional fee for the extension. Do not rely on any oral extensions.


TIDE WATERS. If the property you buy adjoins any of the state’s tidal waters, you will be given a prescribed
notice titled, “Addendum for Coastal Area Notice” (TAR 1915) at the time you sign a contract. Boundaries of
properties along such waters may change and building restrictions will apply. If the property is located seaward of
the Gulf Intracoastal Canal, you will receive a separate notice (TAR 1916).


Date


Date


Date


SYNTHETIC STUCCO. Synthetic stucco (sometimes known as EIFS) is an exterior siding product that was
placed on some properties in the recent past. If the product was not properly installed, it has been known to
cause damage to the structure (such as wood rot and moisture). If the property you wish to buy has synthetic
stucco, ask your inspector to carefully inspect the siding and ask your inspector any questions you may have.


TAX PRORATIONS. Typically, a buyer and seller agree to prorate a property’s taxes through the closing
date. Property taxes are due and payable at the end of each calendar year. The escrow agent will estimate, at
closing, the taxes for the current year. If the seller is qualified for tax exemptions (for example, homestead,
agricultural, or over-65 exemption), such exemptions may or may not apply after closing. After closing the taxes
may increase because the exemptions may no longer apply. When buying new construction, the taxes at closing
may be prorated based on the land value only and will later increase when the appraisal district includes the
value of the new improvements. The actual taxes due, therefore, at the end of the year and in subsequent years
may be different from the estimates used at closing.


Private Label Realty


Blake Outlaw


Buyer








Approved by the Texas Real Estate Commission for Voluntary Use


Texas law requires all real estate licensees to give the following information
about brokerage services to prospective buyers, tenants, sellers and landlords.


Information About Brokerage Services


Texas Real Estate Brokers and Salespersons are licensed and regulated by the Texas Real Estate Commission (TREC). If you have a question
or complaint regarding a real estate licensee, you should contact TREC at P.O. Box 12188, Austin, Texas 78711-2188 or 512-465-3960.


Buyer, Seller, Landlord or Tenant Date


Real estate licensee asks that you acknowledge receipt of this information about brokerage services for the licensee's records.


B


IF THE BROKER REPRESENTS THE OWNER:


efore working with a real estate broker, you should
know that the duties of a broker depend on whom


(TAR-2501) 1/1/96
TREC No. OP-K


the broker represents. If you are a prospective
seller or landlord (owner) or a prospective buyer or


tenant (buyer), you should know that the broker who lists
the property for sale or lease is the owner's agent. A
broker who acts as a subagent represents the owner in
cooperation with the listing broker. A broker who acts as
a buyer's agent represents the buyer. A broker may act as
an intermediary between the parties if the parties
consent in writing. A broker can assist you in locating a
property, preparing a contract or lease, or obtaining
financing without representing you. A broker is obligated
by law to treat you honestly.


The broker becomes the owner's agent by entering into an
agreement with the owner, usually through a written -
listing agreement, or by agreeing to act as a subagent by
accepting an offer of subagency from the listing broker. A
subagent may work in a different real estate office. A
listing broker or subagent can assist the buyer but does
not represent the buyer and must place the interests of
the owner first. The buyer should not tell the owner's
agent anything the buyer would not want the owner to
know because an owner's agent must disclose to the
owner any material information known to the agent.


IF THE BROKER REPRESENTS THE BUYER:
The broker becomes the buyer's agent by entering into an
agreement to represent the buyer, usually through a
written buyer representation agreement. A buyer's agent
can assist the owner but does not represent the owner
and must place the interests of the buyer first. The owner
should not tell a buyer's agent anything the owner would
not want the buyer to know because a buyer's agent must
disclose to the buyer any material information known to the
agent.


IF THE BROKER ACTS AS AN INTERMEDIARY:
A broker may act as an intermediary between the parties
if the broker complies with The Texas Real Estate License


Act. The broker must obtain the written consent of each
party to the transaction to act as an intermediary. The
written consent must state who will pay the broker and, in
conspicuous bold or underlined print, set forth the broker's
obligations as an intermediary. The broker is required to
treat each party honestly and fairly and to comply with
The Texas Real Estate License Act. A broker who acts
as an intermediary in a transaction:


(1) shall treat all parties honestly;
(2) may not disclose that the owner will accept a
price less than the asking price unless authorized in
writing to do so by the owner;
(3) may not disclose that the buyer will pay a price
greater than the price submitted in a written offer
unless authorized in writing to do so by the buyer; and
(4) may not disclose any confidential information or
any information that a party specifically instructs the
broker in writing not to disclose unless authorized in
writing to disclose the information or required to do so
by The Texas Real Estate License Act or a court
order or if the information materially relates to the
condition of the property.


With the parties' consent, a broker acting as an
intermediary between the parties may appoint a person who
is licensed under The Texas Real Estate License Act
and associated with the broker to communicate with and
carry out instructions of one party and another person who
is licensed under that Act and associated with the broker
to communicate with and carry out instructions of the
other party.


If you choose to have a broker represent you,
you should enter into a written agreement with the broker
that clearly establishes the broker's obligations and your
obligations. The agreement should state how and by
whom the broker will be paid. You have the right to
choose the type of representation, if any, you wish to
receive. Your payment of a fee to a broker does not
necessarily establish that the broker represents you. If you
have any questions regarding the duties and
responsibilities of the broker, you should resolve those
questions before proceeding.
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• Experienced lending consultants
• A variety of loan programs to best  


suit your financial needs
• Receive a free appraisal  


(up to $500 value)
• Contact us at 1-866-414-3863


Home Buying Made Smarter
In addition to receiving top-caliber service from Outlaw Real Estate Group, take advantage of our affiliated 
companies to receive a home loan tailored to your exact financial needs, homeowner’s insurance to 
safeguard your property, title insurance to protect your investment, and a home service warranty to guard 
against unforeseen events. We proudly provide you with the convenience of “one-stop” shopping that helps 
remove much of the stress from the home buying process. On top of a more efficient process, there are 
meaningful financial incentives made available to you...


• Hassle free and personalized  
claims support service 


• Home Service Warranty with broad  
coverage that gives you peace of mind


• Visit us at www.globalhomeUSA.com


• Offers you title protection  
via top-rated insurers 


• On-site signings available
• Receive 50% savings on escrow fees


• Contact us at 1-866-419-1160


• Competitive A rated insurance carriers
• Quick quote turnaround
• Complete range of services that include 


home, auto, boat, and much more
• Contact us at 1-888-454-8808


I acknowledge that my Realtor® has presented to me the advantages of utilizing the bundle of services offered 
by Outlaw Real Estate Group and its affiliated service providers.


One-Stop 
Shopping


Client Signature   x  Date: Client  Name   x  


• Full-service professional representation
• Access to Decades of combined  


real estate experience
• Contact us at 512-600-6677







DISCLOSURE OF AFFILIATED BUSINESS ARRANGEMENTS 
These Disclosure Statements are provided as required by provisions of the Real Estate Settlement Procedures Act.  


Reliant Title Agency, LLC 
This is to give you notice that Private Label Realty (hereinafter 
“Broker”) has a business relationship with Reliant Title Agency, LLC. 
Because of this relationship, this referral may provide Broker a 
financial or other benefit.  Set forth below is the estimated charge or 
range of charges for the settlement services listed. You are NOT 
required to use Reliant Title Agency, LLC as a condition for 
settlement of your loan or purchase, sale, or refinance of the subject 
property. 
 
THERE ARE FREQUENTLY OTHER SETTLEMENT SERVICE 
PROVIDERS AVAILABLE WITH SIMILAR SERVICES. YOU ARE 
FREE TO SHOP AROUND TO DETERMINE THAT YOU ARE 
RECEIVING THE BEST SERVICES AND THE BEST RATE FOR 
THESE SERVICES. 
 
Reliant Title Agency, LLC Range of Charges: 
1.  Subtract $100,000 from policy amount 
2.  Multiply the result in (1.) by .00534 and round to the nearest whole 


dollar 
3.  Add $843 to the result of (2.) 
_____________________________________ 
Owner’s Title Policies of $1,000,001 to $5,000,000: 
Basic Premium Calculation*: 
1. Subtract $1,000,000 from policy amount 
2. Multiply the result of (1.) by .00439 and round to the nears whole 


dollar 
3. Add $5,649 to the result of (2.) 
 
Escrow Fee:  $250 to $400 


AmeriPro Funding, Inc. 
Private Label Realty, hereafter “Broker” has a business relationship 
with AmeriPro Funding, Inc. (“Lender”).  Broker and Lender are 
owned by the same holding company.  Because of this relationship, 
this referral may provide Broker with a financial or other benefit. 
 
Below is an estimate charge or range of charges of the settlement 
charges of the Lender.  You are not required to use Lender as a 
condition for the settlement of you home purchase transaction.  
THERE ARE FREQUENTLY OTHER SETTLEMENT SERVICE 
PROVIDERS AVAILABLE WITH SIMILAR SERVICES.  YOU 
ARE FREE TO SHOP AROUND TO DETERMINE THAT YOU 
ARE RECEIVING THE BEST SERVICES AND THE BEST 
RATE FOR THESE SERVICES.   


Loan Origination Fee O% to 2% of Loan Amount 
Lender Admin Fee $600.00 
Processing Fee $575.00 
Document Fee $35.00 


Lender will provide you with a written, detailed estimate of the 
settlement charges specific to your loan transaction. 
 
Set forth below are the estimated charges or range of charges for the 
settlement services of credit reporting agencies, real estate appraisers, 
and attorneys that Lender will require you to use as a condition of your 
mortgage loan: 


Cash Report $0.00 
Real Estate Appraisal $275-$500 
Attorney Fee/Doc Prep $150-$250 


 
Global Home USA –  


Residential Service Contracts 
This is to give you notice that Private Label Realty (hereinafter 
“Broker”) has established an affiliated business arrangement 
with Warranty Global Group, Inc. (hereinafter “Global Home 
USA) to provide residential service contracts.  Because of this 
relationship, this referral may provide Broker a financial or 
other benefit.  Set forth below is the estimated charge or range 
of charges for the standard residential service contracts offered 
by Global Home USA. You are NOT required to use Global 
Home USA as a condition for purchase, sale, refinance or 
settlement of the subject property. THERE ARE 
FREQUENTLY OTHER RESIDENTIAL SERVICE 
CONTRACT PROVIDERS AVAILABLE WITH SIMILAR 
SERVICES. YOU ARE FREE TO SHOP AROUND TO 
DETERMINE THAT YOU ARE RECEIVING THE BEST 
SERVICES AND THE BEST RATE FOR THESE 
SERVICES. 
Global Home USA Range of Charges = $335 to $395 (does not 


include optional features) 


AmeriFirst Insurance Agency, LLC 
This is to give you notice that Private Label Realty (hereinafter 
“Broker”) has a business relationship with AmeriFirst 
Insurance Agency, LLC.  Broker and AmeriFirst Insurance 
Agency, LLC are owned by the same holding company.  
Because of this relationship, this referral may provide Broker a 
financial or other benefit. Set forth below is the estimated 
charge or range of charges for the settlement services listed. 
You are NOT required to use the AmeriFirst Insurance Agency, 
LLC as a condition for settlement of your loan or purchase, 
sale, or refinance of the subject property. THERE ARE 
FREQUENTLY OTHER SETTLEMENT SERVICE 
PROVIDERS AVAILABLE WITH SIMILAR SERVICES. 
YOU ARE FREE TO SHOP AROUND TO DETERMINE 
THAT YOU ARE RECEIVING THE BEST SERVICES AND 
THE BEST RATE FOR THESE SERVICES. 
 
AmeriFirst Insurance Agency, LLC Range of Charges: 
Policy premium* of $100 to $3,000 per year 
 


*Note:  Premiums are subject to various rate factors 
ACKNOWLEDGMENT 


I/We have read and acknowledge receipt of this disclosure form and understand that Private Label Realty is referring me/us to the services 
described on this document and may receive a financial or other benefit as a result of this referral. 


_______________________  ___________________________  ___________________  _____________ 
Client                                                               Client                                                                          Address                                               Date 


 









